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(Correction) Notice of Partial Correction to the 

"Notice Concerning Formulation of the Medium-Term Management Plan" 

Certain items in the "Notice Concerning Formulation of the Medium-Term Management Plan" published on May 
14, 2026, required correction. We hereby announce the following corrections. note that there are no corrections to 
the numerical data.  

1. Reason for Correction 
This correction is being made to address errors in certain descriptions within the attached materials. 
 
2. Details of Correction 

<Location of Correction>  
May 14 Timely Disclosure Materials, Page 12 

Initiatives by Segment (Installation Work Division) 
Trends in net sales and gross profit margin 
Legend within the "Net sales in five priority fields" graph  



(Before Correction) 

 

(After Correction) 
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Medium-term Management Plan

10

Growing profits by building up orders centered on five priority fields and 
implementing initiatives to improve profit margins

 Expanding orders centered on five priority fields of production environment facilities
(1) Data centers (DCs): Strategic, targeted orders (hyperscale, next-generation cooling technologies, etc.)
(2) Secondary batteries: New customer development in the domains of automotive batteries and DC storage 

cells
(3) Medical/pharmaceutical: Continued orders for aseptic, biopharmaceutical, and other advanced facilities
(4) Semiconductor-related: Orders for air conditioning and other general fields, starting with production piping 

equipment
(5) Food: Targeting and acquiring new important customers using synergies with the agribusiness

 Improving profit margins by securing orders for highly profitable renewal projects 
(targeting a percentage of 50% or more of net sales)

- Cooperation with electrical and interior contractors, etc.
 Striving to maximize profits by optimizing ratios of original contractor and subcontractor 
work in accordance with the circumstances

 Improving profitability and productivity through means such as use of on-site DX and 
consolidation of offsite facilities for assembly work

Five priority fields
Domestic/overseas 

market scale forecasts*
(forecast period)

DCs 8.3% (2026-2029) 

Secondary batteries 20.8% (2019-2030) 

Medical/pharmaceutical 8.2% (2020-2030) 

Semiconductor-related 05.9% (2025-2030) 
Food products
Agribusiness 

(plant factories)

2.9% (2015-2030) 
27.1% (2025-2040) 

* Global markets for secondary batteries and food products; domestic markets for 
other fields

Main initiatives during Medium-term Management Plan period

Initiatives by segment 
(Installation Work Division)

Trends in net sales and gross profit margin Net sales in five priority fields
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