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@ Executive Summary

= Revenue down and profit up Y/Y, with significant

FY2024 Revenue OPerating Income Net Income growt_h in net income from the preViOUS year.
= Sluggish revenue due to the divergence of hypercasual
Full-Year 23,917 mition sev 562 nitiion sy 953 nition spy games revenue from the plan and changes in the
Summary Y)Y 86.8% Y)Y 103.4% Y)Y 665.1% g;(éc?rnalenwronment for Lifestyle Support Business,
= QOperating income secured through cost optimization.
= Revenue down and profit up both Y/Y and Q/Q. Profit
FY2024 Q4 Revenue Operating Income Net Income from the Lifestyle Support Business contributed to the
Su m ma ry 5,736 million JPY 418 million JPY 376 million JPY ngWtththpjr?tlng income Whlle we SUCCQSSfU“y
reduced the deficit in E-Commerce.
May 2024 -
(Ju)l/2024) Y/Y91.0% Q/Q91.5% Y/Y 245.4% Q/Q 126.6% Y/Y 265.5% Q/Q 48.8% = Profit secured through drastic and optimized cost

management despite sluggish revenue.

Year-End Dividend = We aim to secure profit by strengthening business
Full-Year Forecast Forecast management in FY2025 as the first year of our medium-
FY2025 Revenue  EBITDA  Operating Net Ordinary term business plan (FY2025 - FY2028).
Forecast Income Income Dividend = Anticipating continued profit growth going forward, we
231?0929 1‘5&32 1‘51982 mgig?w 22 forecast the ordinary dividend to be 22 JPY.
= The payout ratio based on the forecast is 72.9%.
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1. FY2024 Full-Year
Consolidated Financial Results
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@ FY2024 Full-Year Financial Summary (Aug 2023 - Jul 2024)

Revenue Operating Income Net Income

Revenue Down in Each Segment Secured Profit Despite Reduced Recording of Extraordinary Income
Revenue From Business Transfer
(Million JPY) (Million JPY) (Million JPY)
35,000
31,790 953
1,000
30,000
’ 27,552
600 543 562
25,000 23317 500
143
20,000
0
15,000
100
-500
10,000
5,000 -1,000
0 _400 -298 11,500 -1,337
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@ Results Compared With Consolidated Forecast

(Million JPY)
30,000
Initial Forecast
25,000 28,700
20,000 Forecast
23,800
15,000
10,000
5,000
0
Forecast

*The FY2024 consolidated forecast was revised as disclosed in the “Notice Regarding
Revision of Full Year Forecast and Year-End Dividend Forecast (Dividend Increase)”

Revenue

Result

100.5+

23,917

Actual

onJune7,2024.
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(Million JPY)
800
600
400
0
Forecast
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Operating Income

Result

93.7x

562

Actual

(Million JPY)
Result
122.24
1,000 953
Forecast
780
500
0
Forecast Actual

* FY2024 consolidated earnings forecast has been revised as disclosed in the “Notice
Regarding Expected Recording of Extraordinary Income and Revision of Full-Year

Forecast (Upward Revision)” on October 24, 2023.
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@ FY2024 Full-Year Financial Summary by Segment (Aug 2023 - Jul 2024)

Initial Forecast
20,300 101«

1,365
Forecast Actual Forecast Actual
Revenue Operating Income

Revenue: 17,165 million JPY
Profit: 1,400 million JPY

= Revenuewas in line with the revised forecast,
although it fell below the initial revenue
forecast. This was mainly due to a decrease in
SEO-related acquisition numbers resulting
from Google's core algorithm update.

= We secured operating income through cost
optimization including advertising costs.

Entertainment

Initial Forecast

5,900
------- |
4,400

b

280
TH
e
= —
Forecast Actual Forecast Actual
Revenue Operating Income
Revenue: 4,400 million JPY
Profit: -38 million JPY

Revenue was in line with the revised forecast,
although it fell below the initial revenue forecast.
This was due to a gradual decrease in the
revenue of existing titles and the divergence of
hypercasual games revenue from the plan.

The segment reported a loss because the impact of
decreased profit resulting from reduced revenue
was greater than that of our efforts to secure profit
through the improved efficiency of game app
management and collaborative projects.
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E-Commerce

Initial Forecast 98«
2,500
2,351 - %
(165) (152)
Forecast Actual Forecast Actual
Revenue Operating Income
Revenue: 2,351 million JPY
Profit: -152 million JPY

= Revenue and operating profit were generally in
line with the initial forecast because we
acquired lujo and OBREMO clients in line with
the plan.



2. FY2024 Q4 Financial Results
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@ FY2024 Financial Summary (May 2024 - Jul 2024)

Revenue Down and Profit Up Y/Y and Q/Q. Profit Secured Stably Through Drastic and
Optimized Cost Management Despite Sluggish Revenue, Resulting in Significant Profit Growth

Revenue Operating Income Net Income
Overall
, million JPY million JPY million JPY
(Y/Y 91.0%, Q/Q 91.5%) (Y/Y 245.4%, Q/Q 126.6%) (Y/Y 265.5%, Q/Q 48.8%)
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@® FY2024 Financial Summary (May 2024 - Jul 2024)

Revenue Down and Profit Up Y/Y and Q/Q
Operating Income Secured Through Cost Optimization Despite Sluggish Revenue

= Revenue was sluggish due to the divergence of hypercasual game revenue from the plan and
changes in external environment for the Lifestyle Support Business, etc.

= We secured operating income through cost optimization implemented for the entire group.

FY2024 FY2023 Yy FY2024 0/0 FY2024 Achievement
(Million JPY) Q4 Q4 Q3 Forecast Actual Rate
Revenue 5,736 6,307 91.0% 6,266 91.5% 23,800** 23,917 100.5%
Income
Ordinary Income 396 289 137.0% 346 114.5% 600 609 101.5%
Net Income 376 141 265.5% 771 48.8% 780*? 953 122.2%

*1: Disclosed in "Notice Regarding Revision of Full Year Forecast and Year-End Dividend Forecast (Dividend Increase)" dated June 7, 2024.

*2: Disclosed in "Notice Regarding Expected Recording of Extraordinary Income and Revision of Full-Year Forecast (Upward Revision)" dated October 24, 2023.
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@ FY2024 Financial Summary (May 2024 - Jul 2024)

Performance Report by Segment

Revenue Profit
(Million JPY)
Actual | Y/Y Q/Q | Actual @ Y/Y Q/Q
Litestyle 3,972 923% | 85.6% 480  169.5% | 79.1%
Support
1,171 | 79.4% | 115.2% 81| 57.9% ~ %
E-Commerce 592 1123% | 97.6% -1 - % - %
Total 5,736 | 91.0% | 91.5% 418 245.5% | 126.6 %
w ATEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)

Revenue Ratio

B Lifestyle Support
M Entertainment

B E-Commerce
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@ Consolidated Quarterly Financial Trends

(Million JPY) B Lifestyle Support Revenue
@ Entertainment Revenue
B E-Commerce Revenue
9,000 8385 8,637 8,559 —O— Operating Income
8,148 ’ 8,249
7,866
1,142 7,647

7339 0493 7377

7,339
7,334 7,134
7,000 6,771
6,307 6,266
5,974

>940 5,736
5,000
3,000 I

Ql Q2 Q3 Q4 Ql Q2 Q3 Q4 Ql Q2 Q3 Q4 Ql Q2 Q3 Q4

1,000

-1,000

FY2020 FY2021 FY2022 FY2023 FY2024

* Segment classification has been changed from FY2023 Q1. Figures shown are after segment reclassification for the Lifestyle Support Business and the EC Business.
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@ Lifestyle Support Business: Performance Trends

(Million JPY) M Segment Revenue o .
O Seqment Prof 92v/v3 Main Variable Factors
6,500 —O— Profit Margin e 70%
Revenue = Profit
5,508
i 5,445 5,541 £ 339
5,128 T 5214 Financial Media X X
4,909
4,766 ’
100 4 683 4,122 4,641
4604 4,600 4,485 4543 4,303 4387 ’ Car © ©
4,163
006 3,972
’ Moving X @)
| HR Media O X
()
@ () 1 O 1 1
O O .
5 Bridal © @)
® O @ @
@
Insurance Agency X ©
/ D O A ®) O o O 80 Qiita O @
pnlananddinnialassi
0 u — R = ] -30% © Morethan +10% A\ Lessthan-10%
Ql Q2 Q3 Q4 ]QL Q2 Q3 Q4| Q1 Q2 Q3 Q4]Q1 Q2 Q3 Q4]|QL Q2 Q3 Q4
O  Lessthan+10% X Morethan-10%
FY2020 FY2021 FY2022 FY2023 FY2024

* Segment classification has been changed from FY2023 Q1. Figures shown are after segment reclassification for the Lifestyle Support Business and the EC Business.

W ATEAM

© 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)

*Y/Y growth rate
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@ Digital Marketing Support Business: Main Variable Factors

Main Variable Factors

m External Environment Current State

Financial Media

Car

Moving

HR Media

Bridal

Insurance Agency

W ATEAM
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Google's core algorithm update and major clients'
reduced budgets.

Used car prices remain relatively high despite a
decline due to recovery in new car market.

Market remained generally flat. Google's core
algorithm update.

Market environment remains favorable, with high
demand from both companies and job seekers.

Market has recovered to 80% of pre-COVID-19 levels.

Special demand in relation to COVID-19 has
subsided and the market remains flat.
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Revenue and profit decreased Y/Y and Q/Q due to a decrease in acquisition
numbers resulting from Google’s core algorithm update and clients' reduced
budgets.

Successful expansion of customer attraction channels and improvement of
customer attraction on the web resulted in an increase in numbers and
significant growth in revenue and profit Y/Y.

Revenue decreased due to a decline in user numbers based on the impact of

Google’s core algorithm update on SEO acquisition. On the other hand, profit
increased due to reduced loss related to suspension of customer referrals to

electricity utility companies and telecommunication carriers.

Revenue remained flat Y/Y and operating income significantly decreased due to
the declining trend in acquisition numbers associated with a lower SEO rating.

Profitincreased Y/Y due to revenue increasing Y/Y as well as improving
investment efficiency by reducing advertising costs. Losses decreased
significantly.

Revenue decreased Y/Y due to a fall in acquisition numbers resulting from
reduced advertising costs. Profit rose and losses decreased Y/Y due to the
optimization of advertising and other costs.
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@ Digital Marketing Support Business: Quarterly Advertising Cost Trend

Brand Recognition Advertising Costs

Revenue

(Million JPY)

6,000

5,000

4,000

3,000

2,000

1,000

i ATEAM

Sales-linked Advertising Costs

—o— Sales-linked Advertising Cost Ratio

Ql

Q2

Q3
Fy2021

Q4

Ql
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Q2
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Q3
FY2022

Q4

Q1

Q2

Q3
FY2023

Q4

Ql

Q2 3Q
FY2024

4Q

70%

60%

50%

40%

30%

20%

10%

0%

® Tracking of the cost-
effectiveness for customer
acquisition by separating
advertising spend (e.g. web
ads) from brand-building
expenditures

® Advertising costs and the
sales-linked advertising cost
ratio decreased Q/Q and Y/Y as
revenue rose

[Sales-linked Advertising Costs]
Web advertising and other advertising costs

[Brand Recognition Advertising Costs]
Advertising costs for brand building purposes

[Sales-linked Advertising Cost Ratio]
Sales-linked Advertising Costs =+ Revenue
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@ Digital Marketing Support Business: KPI Trends

(Ten Thousand Users) oy (17015210 71 ® The user count decreased
0| e User Cou s slightly by 7.5% Y/Y
—o—ARPU
—o—CPA : ® The user count decreased Q/Q
because Q3 is our peak period
’ v S 7 v ’ ’ ’ ’ ’ Y [Six Main Services]

Moving/Moving-Adjacent Services, Car Services, Bridal Services,
Financial Media, Human Resources Media, and Insurance Agency
Service

[MDUser Count] = total users that generated segment revenue in six
main sub-segment businesses

[@ARPU: Average Revenue Per User] = segment revenue <+ [(DUser
0 Count]

QL Q2 Q3 Q4
FY2020

QL Q2 Q3 Q4
FY2021

Ql Q2 Q3 Q4
FY2022

Ql Q2 Q3 Q4
FY2023

Ql Q2 Q3 Q4

[®CPA: Cost Per user Acquisition] = advertising cost + [MUser Count]
FY2024
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@ Entertainment Business: Performance Trends

[ Segment Revenue
Main Variable Factors

[ Segment Profit

(Million JPY) —O— Profit Margin Y/Y
79.4%
Revenue

2,405
b = Qverall, revenue continued to decline Y/Y
1989 a3 1,932 due to the downward trends for existing
’ 1,785 80% .
’ 1,787 1,766 1,821 707 titles
1,479 1,485 1,475 l
1,307 1,293
1,166 1,172 1,171

= Despite continued efficient management
of existing titles and curbing of costs, profit
decreased Y/Y due to reduced segment

Akl haas

-160 -162 e 86
revenue

-800 -40%
-736

Ql Q2 Q3 Q4 |Ql Q2 Q3 Q| Q Q2 Q3 Q4]Q Q2 Q3 Q4]Ql Q2 Q3 Q4

FY2020 FY2021 FY2022 FY2023 FY2024
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Entertainment Business: Overseas Revenue Ratio Trends

(Million JPY) Overseas Revenue Domestic Revenue  —0— Overseas Revenue Ratio
5,000
42%
41% 41% 41%

WATEAM 00004 Aeaminc

39% 500
37% 38% 38% 38% 37%

1,989 1943 1,932
1,785 1,787,766 1,821 1707

1,479 1,485 1,475

1,307 | 1,293
1,166 1,172 1,171
1,038 1,017

552 518 595 716 556 542 (33 611 502 660 491 722 532 608 437 563 4071 450 386 435

Ql Q2 Q3 Q4]Q1 Q2 Q3 Q4|Ql Q2 Q3 Q41Ql Q2 Q3 Q4|Ql Q2 Q3 Q4

FY2020 FY2021 FY2022 FY2023 FY2024
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® E-Commerce Business: Performance Trends

(Million JPY) -
1,912
112.3%
1.800 . SegmentRevenue
[ Segment Profit
Transfer of
1,308 1,339 L327 | 597 cyma
L 1,131
1,026 1,103 ,
997
844
694 v
o 604 607 592
527 547
16 27 43
— -

L] — O O = .
HERE 4 g N | ] LJ [] -

1280 -69 49 -40 o 4T 45

e -102 145 120 -100
Ql Q2 Q3 04|01l Q2 Q3 Q4|01 Q2 Q3 04|10 Q2 Q3 Q4]0 Q2 0 4
FY2020 FY2021 FY2022 FY2023 Y2024

* Segment classification has been changed from FY2023 Q1. Figures shown are after segment reclassification for the Lifestyle Support Business and the EC Business.
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Main Variable Factors

Revenue

= Revenue for the cosmetic brand lujo
and pet food brand OBREMO
increased Y/Y due to an increase in
customers

= Profitincreased Y/Y due to
increased revenue from lujo and
OBREMO

* Online bicycle business which operates online bicycle store was
transferred on March 1,2023. For more details, please refer to the
related announcement.

* Cosmetic brand “lujo” was launched on March 10, 2020.

* Pet food brand “OBREMO” was launched on August 30, 2021.
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® E-Commerce Business: KPI Trends

(Numbers of people

in hundreds)

500

450

400

350

300

250

200

150

100

50

i Number of Repeat Customers at End of Quarter

—o— CAC Payback Months

O QO
| I I
Q2 Q3 Q4

FY2022

Q1

390

407

425

453

445

Q2
FY2023

Q3

Q4

Q1

Q2

FY2024

Q3

(Months)
12
425
10

Q4

WATEAM o0 i e
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® The number of customers

decreased slightly Q/Q due to
cost optimization

® CAC payback months will be

kept constant to some extent
while maintaining efficiency

* The graph covers data available from FY2022 Q2.
* Thedatais the aggregation of “lujo” and “OBREMO.”

[Number of Repeat Customers at End of Quarter]
The number of repeat customers as of the end of quarter

[CAC]
Customer Acquisition Cost: The acquisition cost per customer

[CAC Payback Months]
CAC - Marginal profit per customer

21



W ATEAM

© 2024 Ateam Inc.

4. FY2025 Guidance
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@ Notice on Segment Change in FY2025

Change of Business Segments to Enhance Business Management Through Optimum
Business Portfolio

Before Change After Change

Former Segments New Segments Sub-Segments Covered Services

= Various media and comparison sites
. including Hikkoshi Samurai, Navikuru,
Lifestyle Support and Hanayume

Business " !Demar)d generation (DG) t?usiness
including telephone appointment
o ) making and sales agency

Digital Marketing = Various services acquired through M&A
> Business including microCMS and Paddle

Media Solutions

E-Commerce

Business = Cosmetic brand “lujo”
D2C
= Petfood brand “OBREMO”

i . = Various game titles
Entertainment >  Entertainment g
Business . — » Entrusted development for
Business . .
collaborative projects
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@ Roles and Management Policies of Each Business Aimed at Reducing Risks and Volatility

Reorganized Roles and Management Policies of Existing Businesses to Generate Stable
Profits Under the Following Policies:

Segments Sub-Segments Roles Management Policies
Further accumulating expertise in = We will generate stable profits from
customer attraction V\{h,'le generating comparison sites and media as a base.
stable revenue with digital marketing s . . .
. . L = We will invest appropriately in business
Media Solutions Driving growth through customer ; icos f te client
attraction support services by combining supp.or Services for corporate clients
. . . media, DG (call centers), Saa$S, and other acquired through M&A, DG (call centers)
Digital Marketing services and Qiita to achieve revenue growth.
Business
Accumulating expertise in customer = We aim to achieve stable growth of this
D2C attraction and retention sub-segment to an extent that will not
Consistent earnings through the squeeze the company's overall profits as it
acquisition of repeat customers is currently in the investment phase.
Acquiring collaborative projects by utilizing our = We will secure operating income while curbing
. technological capabilities (communications and development costs through entrusted
Entertainment _ infrastructure) cultivated to date development for collaborative projects, etc.
Business Further enhancing technologies while generating = We will avoid expansion of losses by shifting

WATEAM  ©o04ae:minc

stable revenue through collaborative projects
that can reduce development costs

mainly to entrusted developmentin light of the
highly volatile nature of this sub-segment.
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@® FY2025 Consolidated Forecast

Full-Year Forecast
(Million JPY)

FY2025

Ratio ()

Ref. FY2024

Full-Year Results
(Million JPY)

Ratio (%)

Revenue 25,000 100.0 104.5 23917 100.0
Digital Marketing Business 20,700 82.8 106.1 19,516 81.6
Entertainment Business 4,300 17.2 97.7 4,400 18.4

EBITDA 1,250 — — 711 —

Operating Income 1,000 — 177.9 562

Net Income 560 — 58.8 953

* EBITDA = Operating income (loss) + depreciation (including intangible assets) and amortization of goodwiill

w ATEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)
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® Short- and Medium-Term Measures to Be Taken From FY2025 Onward

Achieving Improved Results by Pursuing Transformation Into "Business Boost Company" and Enhancing
Business Management

Enhancing Business Management Pursuing M&As

Stable improvement of results through Growing profit by deciding on M&As and
management support based on business alliance accelerating execution

= Contributing to revenue through the 2 M&As

= Enhancing and refining business management that have been decided

through our business alliance with Advantage

Advisors, Inc. . . .
= Enhancing expected revenue by improving our

M&A execution capabilities and accelerating the

= Enhancing our governance structure M&A process

We are working to establish a management environment where steady improvements in results
and profit growth may be expected from FY2025 onward

w A TEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)
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@® FY2025 Year-End Dividend Forecast

22.0 JPY per Share in Expectation of Stable, Continuous Future Profit Growth
Stable Dividend and Flexible Shareholder Returns in Line With Anticipated
Future Financial Results

FY2025
FY2023 Results FY2024 Results Year-End Dividend

Forecast

July 31 July 31 July 31

22.0 Jpy

Dividend per Share 16.0 spy Ordinary Dividend: 18.0 JPY
Special Dividend: 4.0 JPY

22.0 spy

Payout Ratio 207.0% 42 .8% 12.9%

* The above dividend forecast is based on information available as of the date of announcement, and actual dividends may differ from the forecast due to various possible factors.
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5. Growth Strategy and M&A Progress
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@ Intended Outcome of Growth Strategy

Providing Corporate Business Growth Services That Leverage Our Digital Marketing

Pursuing Transformation Into a “Business Boost Company”

Many companies around the world are facing various problems in
their business activities. We are transforming ourselves into a
“Business Boost Company” by developing services such as offering
customer attraction and service operations consultation and
providing businesses with support tools. These services will fully
utilize the digital marketing capabilities we have developed
through media management since 2006.

w ATEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)
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@ Intended Outcome of Growth Strategy Implementation

Leveraging Digital Marketing to Transform Ourselves Into a “Business Boost Company”

( )
Comprehensive IT Company

Operations aimed at individual users of game and web services
(comparison and information sites) and e-commerce sites.

Until Now

\ !/

0000 O00O0
RRAM
Users
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Transformation

-

( )

Business Boost Company

Our Future

Becoming a company that provides corporations with support
tools and consulting services to support customer attraction.

Client Companies

Digital Marketing Support

Customer Attraction Providing Tools and
Supportand Additional
Consulting Capabilities

\_

~




@ Business Development Aimed at Becoming a “Business Boost Company”

Areas Supporting Customer Support for Improving
Attraction - -- == Business Efficiency
Business Support Tools

Site Usage

Customer Referral

I
9 K
I
I
Information Media m m : Information-Sharing Tools
i i Customer .
compartson Sites Referrals Client Companies Tool Provision SNS Operation Saas

Advertising Platforms Jupport — Web Advertising-Related SaaS

Management Agency

Search Engines

ERISED
dunsixy

SEO Support-Related SaaS

Management

. . Support CMS
Digital Ad Operations Agency ' PP

SNS Management Agency ASP

Leveraging our digital marketing capabilities and
BPO (Sales Agency) providing consulting services aimed at sales growth MA Tools
Overall Support of Sales Growth
Advertising Operation Consulting SEO Consulting
Web Production Support Software Selection Support Customer Attraction Support

We will become a one-stop service providing solutions needed for sales growth
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@ Future Development Based on Business Synergy

The Core of Our Strategy Is the Business Support Area, Such as Consulting Services for Corporate Clients
Grow as a “Business Boost Company” by Acquiring Services That Create Business Synergies Through M&A

Non-Digital Marketing Area Digital MarketingArea === ——a
-7 Acquired Through
« Call Center e M&A * microCMS*2
* Appointment Acquisition . Consulting « Marketing SaaS
Support .

a '
= * SEO
)  Marketing
(*)
(]
- -
'8 _______________
S * Hikkoshi Samurai . .
ot « Navikuru, etc. The Core of Business Expansion

Is Consulting Support

-
=4
— Entertainment : *1: DG (Demand Generation): “Demand Generation” is a marketing term that refers to a
o G * lujo series of processes from attraction of potential customers, sales activities to lead nurturing
< ames « OBREMO for conclusion of contracts.
=

v

*2: As announced in the “Notice Regarding Acquisition of Shares in microCMS Inc. (Consolidation)” on May 9, 2024, we decided to acquire shares of microCMS and acquired all of its shares on June 3, 2024.
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@ Business Model Pursued by Our Business Boost Company

Advertisers

One-Stop Support for Diversified Customer Attraction Needs

Ateam’s Existing
Clients

Moving Companies
Wedding Halls
Used Car Dealers

D2C Brands

New Clients

(Media, Web Advertising, SEO, DG, etc.)

Media and Advertising Platforms

Managed by Ateam

A 4

Comprehensively Internet Advertising Agency

U

ndertaking Digital Marketing Strategy

Digital Cuﬁtomer Planning
Attraction . .
I Digital Advertising
s Management Agency
1
. LTV Improvement Support
|
1
1
Reques:'t for
Improvement ~Web _
of Custémer Consulting/Production
pttraciiey SEO Consulting
—

Web Production Support

Cq

Ext{ernal Parties
— >

ordinating

Search Engines
Information Sites
SNS
Video Apps

E-Commerce Sites

External Media

[
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»

Request for Promotion and Public Relations

Managed by Ateam
Comparison Media

DG (Call Centers)

Promotion Support/Event
Management

One-Stop Support for Diversified

Customer Attraction Needs by

aSpajmouy 1sijerads )

uoieziwoisn) |

( ssaulpaads [

Utilizing Digital Marketing

Offering wide-ranging digital
marketing services for
customer attraction and lead
nurturing that boost
advertisers' revenue

Side-by-side support for
general problem-solving in a
way that isin the best
interests of advertisers by
assigning a dedicated person
in charge of consulting

Services offered flexibly with
low communication costs
thanks to their nature of
integrated support, enabling
the reduction of management
costs
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@® M&A Target Companies and Their Size

Digital Marketing Services to Be Acquired Through M&A Mainly in Following Three Industries

Anticipated
. Company Size Revenue
| nd ustries Intent (Referen)ze) (Reference)
Web Marketing = Our group will adopt a model of support
Consultin services for corporate clients. = Number of employees: 50 to 100
Web Mark g/ = We will further expand the businesses of our = QOperatingincome (EBITDA): b:'gll'toJEY
€ ar etmg client companies through collaboration approx. 300 to 500 million JPY tion
Management Agency with our media business.
= We will support our client companies in
L. . . =  Number of employees: 10 to 30
Digital Marketin tec.hnologydomalns, one of our strong = We will also emphasize MRR 1
points P 0
Saas = We will realize stable improvement of growth in addition to operating billion JPY
revenue income (EBITDA).
= We will further enhance profitability by . .
Customer Referral Media collaborating with our media business. . gugzzrnOﬂigzlqzy(ie;Tls;? 30 0.5to3
= We will reach potential clients in the P & e billion JPY
T —— approx. 100 to 500 million JPY

w ATEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)
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® Current Approach and Progress of M&As

We have continued to contact many candidate companies. There are more interviews with top candidates, and
we have executed SPA agreements with 2 companies. Going forward, we will continue pursuing M&As in order
to transform ourselves into a “Business Boost Company”.

Breakdown of pending status (Feb 2023 to Jul 2024)

855 192 177 16

Businesses Businesses Businesses
Businesses SPA"2 [Execution
Interviews With
Contacts Top Candidates
. (Includes number of (Many businesses
Target List Count IM*1 obtained) made it to the previous stage)

Total Number of Businesses
Being Considered

*1: IM---Information Memorandum (Business Overview Document) *2: SPA---Stock Purchase Agreement

\.b} ATEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)
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@ Funds Available for Investment in M&A and Plan Image

Currently, Approximately 9 Billion JPY of Funds Are Available for Investment
Approximately 10 Billion JPY Planned to Be Invested in Light of Additional Surplus
Funds Available in Future

Image of Future Investment
(Accumulated Amount)

Currently Available Surplus Additional Surplus Funds to . . - .
Funds for Investment Be Available in Future We plan to invest a little over 10 billion JPY in

total over four years if we find suitable investees.

Funds Available for Investment

Funds Expected
to Be Available
Through
Borrowing
3 Billion JPY or more Bi3Hi§:JSPY
. 1to2 I 1
Cash and Stock Option Billion JPY i :
Deposit 2.5 Billion Jpy 1to?2 ' L |
Available for (by 2029) Billion JPY : I | 5t09 !
| - |
Investment Surplus Funds ] | I 4t07 | : Billion JPY |
Approx. 6 Billion Available for 3to5 I 3405 : : Billion JPY : i |
JPY SIS Billion JPY | | BillionJPY | 1 ! :
Earned From | | | 1
Business Revenue ] L 1 |
(in Future) FY2025 FY2026 FY2027 FY2028

\.b} ATEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)



® M&A Record

Execution of M&A of microCMS Inc. and Paddle Inc.
to Strengthen Our Digital Marketing Capabilities

Main Service microCMS headless CMS
Acquisition Amount 1,500 million JPY

Acquisition Purpose Enhancement of BtoB support business

Expansion of microCMS’s recognition and
sales channels via Qiita

microCMS

*Please refer to “Notice Regarding Acquisition of Shares in microCMS Inc. (Consolidation)”
published on May 9, 2024.

Synergy

microCMS Inc. Paddle Inc.

Main Service Bit Start crypto asset point app

368 million JPY (acquired 67% of outstanding
shares)

Strengthening revenue base by having
a high-revenue business

Acquisition Amount
Acquisition Purpose

Synergy Leveraging point app operation expertise

Paddle

*Please refer to “Notice Regarding Acquisition of Shares in Paddle Inc. (Consolidation)” published
on May 28, 2024.

w ATEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)
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@ Business Alliance with Advantage Advisors

Accelerating Growth Strategy and Increasing Ability to Execute It With the Aim of
Enhancing Corporate Value

Strengthening Capacity to Pursue Strategy via a Business Alliance and Financing Arrangement With
Advantage Advisors

GWATEAM X  ADVANTAGE

PARTNERS

Access to Advantage Advisor’s Management support for accelerating Strengthen our management base
strategic advice and extensive our growth strategy and increasing and expand our business through

network the ability to execute it financing

About Advantage Advisors

A part of Advantage Partners Group, a pioneer in domestic private equity funds (PE funds), Advantage Advisors is a
company that handles private investments to support the growth of publicly listed companies®. To date, it has a track
record of consulting and supporting the growth of many public listed companies.

*Investment strategy that engages in acquiring shares in publicly listed companies as well as enhancing corporate value by integrating management teams

w ATEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)
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@ Areas of Support from Advantage Advisors

Support Areas

Details

M&A Promotion & PMI

Profit Level Improvement
From Marketing

syi3uauils Suidelana)
Aq anjeA Suipueyul

Business Management
Enhancement

IR Strategy Planning
and Execution

juswadeuew apim-Auedwod
Jo Suiuayr8uanys ysnoioyy

Establishing new growth
drivers

Enhancing revenue from
media, comparison sites,
etc.

Supporting development
of system to promote
company-wide strategy

Executing various
measures aimed at
maintaining listing on
Prime Market

Creating synergy with existing businesses by promoting
M&A and PMI

Aiming for active transformation of corporate domainin
the medium and long term

+ Refining strategy for existing businesses such as media

and comparison sites and supporting execution of strategy

Promoting company-wide strategy (portfolio management)

Developing system for optimal company-wide resource
allocation and improving investment efficiency

Strengthening communication strategy and system

Receiving support related to capital policy and shareholder
return policy

*Besides the above, we will continue to consider and implement measures for support areas that will contribute to performance improvements and business growth.
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@® Enhancement of M&A Promotion Structure

Enhanced M&A Promotion Structure to Accelerate the M&A Process
and Improve Our M&A Execution Capabilities

Takafumi Yamaguchi
Corporate Officer, General Manager of the
Corporate Strategy Division

Mr. Yamaguchi joined Advantage Advisors in
2016. In his previous job at Funai Consulting
Inc., he was engaged in corporate turnaround
and other management consulting.

Ateam's Corporate Strategy Division Advantage Advisors

We assigned three additional staff members to establish a structure Advantage Advisors has joined our M&A promotion structure in its
that can quickly implement the selection of M&A target companies, efforts to promote M&A and support PMI. This refines our structure
negotiation, conclusion of contracts, and DD. by utilizing Advantage Advisors’ sophisticated knowledge and
. . expertise on finance and M&A.

dh dh
M&A Strategy Sourcing, ‘ ‘ .

d d
. and PMI ‘ DD and PMI ‘ - - -
- - - In Charge of In Charge of In Charge of

Sourcingand DD  Sourcing and DD Sourcing and PMI Sourcing DD PMI

* Our M&A promotion structure as of September 6, 2024, when this slide was disclosed.
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@® About Ateam

Ateam Is an IT Company That Develops Businesses Around the Internet

W ATEAM

Automobile
Finance

Medical / Healthcare
Life Events
Entertainment
Consumer Goods

Human Resources

etc...

© 2024 Ateam Inc.
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+— Markets «— |nternet
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__. Technology

Services

Media
Advertisement
Platforms
Contents

loT
E-Commerce
Al

AR/VR

etc...
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@ Company Profile as of July 31, 2024

Company name
Security code
Incorporated on
Headquarters
President
Industry

Sector

Fiscal Year-end

Group companies
(Fully owned subsidiaries)

Number of employees

Shares per unit

W ATEAM

Ateam Inc.

3662:JP, TSE PRM

February 29, 2000

Nagoya, Japan

Takao Hayashi

Information & Communication

Internet, Mobile Game

July

9 (includes 1 overseas subsidiary)

814 (excludes directors & part-time employees)

100 shares

© 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)
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@® Company History

m  Web Services

. . m  E-Commerce
® Started own service in 2003 | 674 17 161 .
® Developed and steadily grew various 34,603
business since founding 20 years ago 31,739 5 5c, 31790
B Smartphone Games :
SNS Games
m  Official Sites g Wweb Services 2152
(Million JPY) SNS Games 23917
B Consolidated Revenue m  Web Services S . 22,967
O Consolidated Operating Income ¢ :
perating m Official Sites _
m  Web Services °
o 15,828
B Entrusted
Development 12,036
m Official Sites 10,989
°
m  Entrusted ’
Development ‘ ° 6,379
i ; L] 01
° o s 3517 4 . 411
1,356 2o a N o ' -
250 639 /70 I D1 13 [
-298

FY2000 FY2001 FY2002 FY2003 FY2004 FY2005 FY2006 FY2007 FY2008 FY2009 FY2010 FY2011 FY2012 FY2013 FY2014 FY2015 FY201e6 FY2017 FY2018 FY2019 FY2020 FY2021 FY2022 FY2023 FY2024
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@® OurBusiness

W ATEAM

Ateam Provides Various Services Through the Internet and Smart Devices

MOBILE APPS

|
Lifestyle Support Provides games and tool apps

for smartphones

WEB SERVICES I ONLINE STORE

Provides various internet Multiple E-Commerce websites
services for life events that handle various products
and daily living Ry

© 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)
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@® Business Models

@ Main Business Model (Solid Arrow)

Sub Business Model (Dotted Arrow)

Individual Users

A A
@@ @ In-App @ In-App
Service @@ :

Purchases Purchases
et Fill Out Online

Information App Store Gogle Play / Others
Form

@ @ @ Payment
. : @ Provide Apps & Collection
Provide : @ .
Services i @ Provide Publisher
: Pay for . u
i Services PP Pay Collected : @ Revenue
Purchases H share

Entertainment

* Free to Play Applications With In-App Purchases

Lifestyle Support
(3]

Refer 2
Potential :
Customers : @

i Contingency
(72 P ree

Customer Referral
Commission Fee

Service Providers (Partner Company)

Commission Collected

w ATEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)

[ =4 Commercial
LB Distribution

3

Financial Flow

Order
Online

Complete
Payment

! iver

Products

E-Commerce

Purchase

Deliver

Purchase Products

Suppliers

* Commission fees are collected by providers of application distribution platforms such as the iTunes App Store & Google Play
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@® Main Services

Lifestyle Support Business Entertainment Business

Moving Quote :
Comparison Website

Y
B LFEF
Car Appraisal & Revue Starhght
Website Re LIVE

@

NFIA

Wedding Venue Hanagu

Information Website

Information Media ﬁ 1_ -
for Life's Challenges va 1

Engineering Technology Q .o & Zero aPP
iita \

Online Community Dark Summoner  Good Night's Sleep Alarm

w A TEAM © 2024 Ateam Inc. FY2024 Business Report Ateam Inc. (Security code: 3662)

E-Commerce Business

lujo

Cosmetics and Skincare Brand

8 OBREMO

Dog Food Brand
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@ APPENDIX: Supplementary Financial Data

APPENDIX:
Supplementary Financial Data
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@ P/L (FY2021 Q1 - FY2024 Q3)

FY2021 FY2022 FY2023
Q3 Q3 Q4 Q1 Q2
Revenue 7,493 7377 8,637 7,742 7334 | 7,647 | 8559 | 8249 7134 | 17,339 6,771 6,307 | 5974 | 5940 | 6,266 | 5,736
Q/Q (%) +2.1 15 +17.1 -10.4 5.3 +43 | +11.9 36 135 +2.9 78 6.9 5.3 0.6 +5.5 8.5
Lifestyle Support* 4,604 | 4600 5,541 4766 | 4683 | 4485 | 5339 | 5214 | 4543 | 4,722 | 4909 | 4303 | 4387 | 4,163 | 4641 | 3972
Entertainment 1,785 1,932 1,787 1,766 1,479 1821 1,307 1,707 1,293 1,485 1,166 1,475 1,039 1,172 1,017 1,171
E-Commerce* 1,103 844 1,308 1,209 1,171 1,339 1,912 1,327 1,297 1,131 694 527 547 604 607 592
Cost of revenues 1,855 1,832 2,194 2,310 2076 | 2,058 | 27378 1,950 1,492 1,534 1,066 969 894 909 903 839
Cost rate (%) 24.8 24.8 25.4 29.8 28.3 26.9 27.7 23.6 20.9 20.9 15.7 15.4 15.0 15.3 14.4 14.6
Selling, G&A expenses 5259 | 5,702 6,083 5311 | 5510 | 6480 | 5999 | 5634 | 5428 | 5807 | 5542 | 5167 | 5250 | 5046 | 5032 | 4,479
Selling, G&A expenses ratio (%) 70.2 77.3 70.4 68.6 75.1 84.7 70.1 68.3 76.1 79.1 81.8 81.9 87.9 85.0 80.3 78.1
Total cost and G&A expenses 7,114 | 17,535 8,278 7,622 7587 | 8538 | 8378 | 7584 | 6920 | 17,342 | 6,608 | 6,136 | 6,145 | 5955 | 50936 | 5318
gig‘e’;gjts &recruitment 1,548 1,582 1,585 1,556 1,590 1,557 1,519 1,282 1,456 1,436 1,354 1,346 1,320 1,299 1,257 1,122
Promotional expenses 2,843 3,153 3,521 2861 | 3,057 | 3,980 | 3602 | 3357 | 3,191 | 3297 | 3,515 | 3,131 | 3,334 | 3,144 | 3212 | 2,788
Promotional expenses ratio (%) | 37.9 0.7 40.8 37.0 41.7 52.1 42.1 40.7 44.7 44.9 51.9 49.6 55.8 52.9 522 48.6
Lifestyle Support* 2,502 | 2,791 3,117 2,404 | 2615 | 2,793 | 3,205 | 2836 | 2658 | 2,832 | 3,109 2,726 | 20962 | 2,725 | 2,860 | 2,411
ntertainment 128 126 111 127 131 874 81 132 65 96 75 65 31 45 37 67
E-Commerce* 195 217 271 312 293 295 298 372 454 355 317 325 337 370 370 307
Commissions, etc. 1,114 1,329 1,358 1,378 1,264 1,100 1,088 1,266 837 976 774 804 748 755 664 700
fse“ezcon”a“or EXPENSES, SEVEr | 457 464 502 633 576 552 463 436 365 308 284 284 285 267 252 223
Office rental fees, utility expenses| 299 298 270 260 266 260 243 241 238 237 214 200 194 173 164 156
Other expenses 851 705 1,039 931 832 1,087 1,461 999 831 1,085 464 369 261 314 324 327
Operating income 378 -157 359 120 -252 -891 180 664 213 -2 162 170 -170 -15 330 418
/Q (%) 70.3 ; - 66.5 ; ; - | 2683 67.9 ; ; 104.7 - - - | +266
Lifestyle Support” 525 101 526 438 197 121 527 808 595 326 555 283 158 153 607 480
Entertainment 93 120 108 46 -160 736 -162 165 4 105 74 140 -86 34 68 81
E-Commerce* 4 30 27 49 -40 21 43 -102 -145 -120 -100 64 47 45 57 1
Others 235 2349 302 315 249 253 228 206 231 313 217 -189 194 157 152 142
Operating income margin (%) 5.1 - 4.2 1.6 - - 2.1 8.1 3.0 - 2.4 2.7 - - 5.3 7.3
Ordinary income 393 30 370 161 242 893 201 715 223 4 202 289 137 3 346 396
Net income 258 483 239 -103 -145 584 -104 502 120 271 153 141 142 51 771 376
Number of employees 1,162 1,182 1,197 1,155 1,129 1,171 1,092 1,069 1,019 991 931 910 885 881 856 859
Lifestyle Support* 624 647 649 612 590 636 591 561 | %512 | X487 | %466 452 430 430 411 411
htertainment 378 375 378 374 371 364 346 352 340 344 343 338 337 331 326 325
E-Commerce* 58 59 63 60 58 55 55 55 %71 %69 %32 30 28 27 27 28
Others 102 101 107 109 110 116 100 101 96 91 90 90 90 93 92 95

* Profit and loss statement above consists of figures after the segment reclassification. However, number of employees before FY2023 are figures before the reclassification.
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@ P&L (FY2017 - FY2023 Full Year)

(Million JPY)
FY2017 FY2018 FY2019 FY2020 FY2021 FY2022 FY2023 FY2024

Revenue 34,603 37,674 37,151 31,739 31,252 31,790 27,552 23,917
Y/Y (%) +50.7 +8.9 -1.4 -14.6 -1.5 +1.7 -13.3 -13.2
Lifestyle Support* 13,342 18,955 22,507 19,988 19,514 19,723 18,480 17,165
Entertainment 19,259 16,168 12,577 8,450 7,272 6,316 5,421 4,400
E-Commerce” 2,001 2,550 2,066 3,301 4,465 5,751 3,651 2,351
Cost of revenues 5,669 6,960 7,518 7,654 8,193 8,463 5,062 3,546
Cost rate (%) 16.4 18.5 20.2 24.1 26.2 26.6 18.4 14.8
Selling, G&A expenses 24,855 26,012 26,820 22,811 22,357 23,625 21,945 19,808
Selling, G&A expenses ratio (%) 71.8 69.0 72.2 71.9 71.5 74.3 79.7 82.80
Total cost and G&A expenses 30,525 32,973 34,339 30,465 30,550 32,089 27,008 23,355
Labor costs & recruitment expenses 3,807 4,754 6,032 6,274 6,273 5,949 5,594 5,000
Promotional expenses 14,018 14,805 15,048 12,444 12,380 13,998 13,136 12,539
Promotional expenses ratio (%) 40.5 39.3 40.5 39.2 39.6 44.0 47.7 52.4
Lifestyle Support* 7,547 10,385 12,204 11,284 10,815 11,450 11,326 10,960
Entertainment 5,895 3,785 2,355 706 494 1,219 302 181
E-Commerce* 335 330 247 363 997 1,261 1,452 1,386
Commissions, etc. 7,318 6,117 5,387 4,662 5,180 4,719 3,392 2,869
Subcontractor expenses, server fees 1,198 2,277 2,574 2,115 2,058 2,029 1,243 1,029
Office rental fees, utility expenses 879 1,080 1,179 1,142 1,129 1,011 891 688
Other expenses 3,303 3,937 4,116 3,825 3,528 4,380 2,750 1,227
Operating income 4,077 4,701 2,811 1,273 701 -298 543 562
Y/Y (%) +84.3 +15.3 -40.2 -54.7 -44.9 - - +3.4
Lifestyle Support* 1,929 3,096 3,239 2,059 1,592 1,655 1,760 1,400
Entertainment 3,820 3,587 1,532 176 369 -894 166 -38
E-Commerce* -178 -211 -310 -206 -57 -122 -431 -152
Others -1,493 -1,751 -1,648 -1,356 -1,203 -937 -951 -647
Operating income margin 11.8 12.5 7.6 4.0 2.2 - 2.0 2.4
Ordinary income 4,118 4,730 2,809 1,249 895 -219 711 609
Pre-tax income 3,854 4,732 2,354 0 1,511 -134 432 1,152
Netincome 2,579 3,306 1,473 -519 877 -1,337 143 953
Number of employees 126 944 1,118 1,177 1,162 1,082 910 862
Lifestyle Support 345 482 578 647 621 574 454 413
Entertainment 268 312 381 382 373 351 337 325
E-Commerce 46 62 57 56 61 55 31 29
Others 67 88 102 92 107 102 88 95

* Profit and loss statement above consists of figures after the segment reclassification. However, number of employees before FY2023 are figures before the reclassification.
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@ B/S (FY2017 - FY2024 Q3)

FY2017 FY2018 FY2019 FY2020 FY2021 FY2022 FY2023 FY2024
Assets
Current Assets* 9,613 11,488 11,543 11,130 10,383 10,471 10,264 11,562
e o soeh 5,004 5,984 6,713 6,480 6,035 5,223 5,992 8,050
Non-current assets* 3,527 5,214 5,729 4,932 5,368 4,290 3,591 4,729
Tangible assets 1,666 1,684 1,711 1,384 1,195 844 389 365
Intangible assets 507 2,070 1,522 477 792 391 216 1,637
Investments and other 1,353 1,459 2,495 3,070 3,380 3,055 2,985 2,726
Total assets 13,140 16,702 17,273 16,063 15,751 14,762 13,855 16,291
Liabilities
Current liabilities 5,202 4,464 4,031 3,847 3,640 4,205 3,621 3.045
Non-current liabilities 481 583 730 493 527 674 529 2,972
Total liabilities 5,683 5,047 4,761 4,340 4,168 4,880 4,151 6,017
Interest-bearing liabilities 632 186 - - - - - 35
Net assets
Shareholder’s equity 7,361 11,566 12,452 11,663 11,232 9,088 8,969 9,642
Treasury stock -1,177 -481 -438 -397 -1,394 -1,896 -1,862 -1,846
Stock option 96 85 85 82 82 - - 22
Total net assets 7,456 11,655 12,511 11,722 11,582 9,882 9,704 10,274
Total liabilities and net assets 13,140 16,702 17,273 16,063 15,751 14,762 13,855 16,291

i ATEAM

“ From FY2019, applied “Partial Amendments to the Accounting Standard for Tax Effect Accounting” (ASBJ Statement No. 28, Feb 16, 2018) causing category change from
“Deferred Tax Assets” to “Investments and Other Assets.” Above values are based on new standards causing differences from previous published materials.
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@ Others (FY2017 - FY2023)

FY2017

FY2018

FY2019

FY2020

FY2021

FY2022

FY2023

FY2024

Number of shares issued (year-end) 19,469,800 19,738,200 19,756,200 19,783,200 19,789,200 19,789,200 19,789,200 19,789,200
Treasury stock (shares) 302,562 35,562 35,562 35,588 663,388 1,127,988 1,128,021 1,128,082
Average number of shares during the FY 18,904,872 19,401,921 19,510,259 19,551,565 19,477,509 18,651,778 18,551,109 18,561,198
EPS (JPY) 136.45 170.40 75.52 -26.59 45.07 -71.68 7.73 51.36
EPSY/Y (%) 99.0 24.9 -55.7 - - - - 564.4
ROA (Ordinary income on total assets, %) 36.2 31.7 16.5 7.5 5.6 -1.4 5.0 4.0
Net assets per share (JPY) 389.03 593.76 636.32 594.54 605.98 533.23 523.06 552.28
Dividend per share (JPY) 27.00 32.50 16.00 16.00 16.00 16.00 16.00 22.00
Interim dividend (JPY) 5.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00
Total dividend amount (mil. JPY) 517 640 315 315 306 298 296 410
Payout ratio (%) 19.8 19.1 21.2 - 355 - 207.0 42.8
Shareholder’s equity ratio (%) 56.0 69.2 72.1 72.6 71.3 61.6 64.7 59.2
Equity ratio (%) 56.0 69.3 71.9 72.5 73.0 66.9 70.0 62.9
ROE (%) 41.8 34.9 12.3 -4.3 7.6 -12.5 1.5 9.6
ROIC (FO+®, %) 34.1 27.9 14.1 7.6 4.3 -2.2 4.2 3.2
S?D\I;I)et operating income after taxes (mil. 2,729 3,284 1,759 384 486 07 377 390

@ Invested capital (=@+@®, mil. JPY) 7,993 11,752 12,452 11,663 11,232 9,088 8,969 12,178

® Shareholder’s equity (mil. JPY) 7,361 11,566 12,452 11,663 11,232 9,088 8,969 9,642

@ Short-term loans payable (mil. JPY)* 632 186 - - - - - 2,535

*Includes "Convertible bond-type bonds with share acquisition rights".

© 2024 Ateam Inc.

i ATEAM

FY2024 Business Report Ateam Inc. (Security code: 3662)

52



@ IR Schedule & Contact Information

Yearly Schedule

Q1 Q2 Q3 Q4

Aug Sep Oct Nov Dec Jan Feb Mar Apr May Jun
| o o

K Annual General Meeting m —
Full-Year Results of Shareholders Q3 Results

Corporate Information

Corporate Development Division Investor Relations
E-mail: ir@a-tm.co.jp

Inquiries: Shareholder/Investor Inquiries

m Corporate Website Shareholder/Investor Information: https://www.a-tm.co.jp/en/ir/

B Shared Research Report: https://sharedresearch.jp/en/3662

B Ateam IR Facebook Page: https://www.facebook.com/ateamir/
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W ATEAM

Combining Creativity and Tech to
Deliver More Convenience and More Fun to All

These materials contain statements made based on current and future conditions and internal forecasts. Unforeseen events may cause
results to differ from content printed in these materials. Such risks include general trade and market status, interest rate and exchange
rate fluctuations, and the general economic status of Japan and overseas markets. Ateam Inc. is not responsible for updating / modifying
the forecasts contained in these materials, even in the event that such unforeseen events occur in the future.

© 2024 Ateam Inc.
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